[bookmark: _GoBack]“The film, House of Cards has one of the most interesting scenes in negotiation. The main character, Frank Underwood, is a negotiation king as he is hungry for power hence the willingness to do everything and anything to attain success. The negotiation is between Underwood and a journalist who wishes to help him attain the top position. Francis seems to be uninterested and finish the conversation. The female journalist creates a comfortable atmosphere through her emotions and eyes. The journalist is seen to beat against all the odds through her ambition and capacity. This makes Underwood believe their cooperation will result in advantages. Underwood is silent as the journalist understands his issue of becoming the state secretary. 
The journalist is put into a test which is about the topic that the president would talk about when announcing his presidency. The exact answer that Frank Underwood is expecting is what the journalist answers hence show off her capacity. The scene is truly attainment of the optimum points in negotiation as there was a win-win situation. There was trust winning by the journalist and Underwood is seen having a partner to cooperate. The scene is truly attainment of negotiation expectations. Overall, information is clearly flowing with an understanding of what the partner in negotiation requires. The level of confidence is high enabling trust.”
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